PHARMACEUTICAL & HEALTHCARE

MARKETING MBA FOR EXECUTIVES SAMPLE SCHEDULE

Program Administrators will work with you to develop a schedule that meets your personal and professional demands.

The classroom and online options make it possible to complete your MBA in as little as one year or up to five.

Date Classroom Course Online Course
S | 1112 ACC510/511 - Accounting Foundation FIN 504 - Finance Foundation
S
§ 18/19 MPE 630 - Marketing Research o MPE 700 - Strategies for Managed Care o
©
= | 2526 MPE 640 - Pharmacoeconomics e MPE 660 - Sales Management o
1/2 MPE 715 - New Product Launch e MPE 530 - Marketing Foundation
? 8/9 FIN 501 - Economics Foundation MPE 630 - Marketing Research o
S
8| 15/16 MPE 710 - Product Management e
(7]
| 2223 DSS 591 - Contemporary
Information Technology
172 MPE 700 - Strategies for MPE 710 - Product Management
Managed Care
S | 15/16 FIN 504 - Finance Foundation DSS 591 - Contemporary Information
g Technology
15/16 MPE 650 - Competitive Analysis o BUS 582 - Business Ethics (2 Day Class)
22/23 BUS 582 - Business Ethics
5/6 MPE 625 - Creating Effective R & D DSS 593 - Sales Forecasting o
— (elective) o
S
2‘ 11/12/13 MPE 795 - Capstone e ACC510/511 - Accounting Foundation
26/27 FIN 551 - Managerial Finance MPE 781 - Health Policy (elective) o
17/18 DSS 593 - Sales Forecasting e MGT 520 - Empowering Individuals
& Groups
| 31/6-1 MGT 520 - Empowering Individuals MPE 650 - Competitive Analysis
= & Groups e
ACC 560/561 - Managerial Accounting
June 7/8 MPE 720 - International Residency Global Corporate Strategy e
Beijing, China
o Industry Focused Course
Schedule is a Sample and Subject to Change
A
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PHARMACEUTICAL & HEALTHCARE

MARKETING MBA FOR EXECUTIVES SAMPLE SCHEDULE

Date Classroom Course Online Course
7/8 ACC 560/561 - Managerial Accounting FIN 504 - Finance Foundation
)
S| 1415 DSS 592 - Business Statistics MPE 620 - Supply Chain Management e
3
28/29 MPE 670 - Pricing e
s | 12/13 MPE 610 - Drug/Device Regulations e DSS 592 - Business Statistics
S
= | 19720 MPE 620 - Supply Chain Management FIN 551 - Managerial Finance
g no classes DSS 593 - Sales Forecasting e
=)
< MPE 630 - Marketing Research
o | 6/7 BUS 582 - Business Ethics ACC510/511 - Accounting Foundation
9]
'g 13/14 MPE 781 - Health Policy e BUS 582 - Business Ethics (2 Day Class)
7]
S| 27128 DSS 593 - Sales Forecasting o MPE 530 - Marketing Foundation
a :
MPE 640 - Pharmacoeconomics e
4/5 MPE 530 - Marketing Foundation MGT 520 - Empowering Individuals
& Groups
18/19 MGT 581 - Leadership & MPE 720 - Global Corporate Strategy o
o Development e
s
£ | 25/26 MPE 700 - Strategies for MGT 581 - Leadership &
o Managed Care Development (2 Day Class) o
ACC 560/561 - Managerial Accounting
MPE 660 - Sales Management
12 FIN 501 - Economics Foundation MPE 610 - Drug/Device Regulations e
S
8 e DSS 591 - Contemporary MPE 620 - Supply Chain Management e
g Information Technology
>
2 15/16 MPE 711 - Pharmaceutical Strategy o
22/23 MPE 720 - Global Corporate Strategy
£
é Dec. 6/7 MPE 660 - Sales Management e MPE 650 - Competitive Analysis o
g FIN 501 - Economics Foundation
(a]
e Industry Focused Course
A
C\P Schedule is a Sample and Subject to Change
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